Amarjeet Singh

F.C.A 3881 S.G.M Nagar N.I.T Faridabad - 121001, India

Contact: +919810544306; Email: suryaajit@yahoo.co.in
 MARKETING & SALES PROFESSIONAL

OBJECTIVE: Seeking managerial level assignments as a Marketing Professional in an organization of repute which provides avenues for professional learning, extracts my expertise in marketing with an emphasis on professional growth. 
 
Profile:

· Dynamic and competent, management professional with a 12+ years hands on experience in Marketing & Sales in the  FMCG Sector, and AUTOMOTIVE
· Launching New Products through novel initiatives and re-launching existing products to align with the trends of the consumers

· Customer/Client Relationship Management through excellent and enthusiastic Team Supervision

· With proficiency in the use of computers with knowledge of computer programming, MS word, Excel and Power point.  Photo Shop, Coral Draw, Front Page  

· Offering excellent academic credentials as  B.com from D.D.U. University Gorkhapur 2009
Key Strength Areas 

( Target Achievement * MIS Management ( Making Dealers

 Training / Development ( Cross-Selling of Automotive products
· Excellent communicator with exceptional talent for problem solving through reasoned thought processes, as attested to by a track record for client loyalty and employer satisfaction.

· Able to react to change productively, with strong initiative and the ability to manage multiple tasks.

· Good people skills, competency to communicate effectively and build long lasting/ mutually beneficial relationships.

     A systematic, organized and dedicated team player with an analytical bent of mind.

WORK EXPIRIENCE (12 years +)                                                                                                      AUTOMOTIVE          
Current Job Profile (july-2019 to Till Date)   
Company:  Elofic Industries Limited  

Brand Name : ELOFIC

Designation:  Area Sales Manager    

Working Area:  HARYANA, WESTEN U.P  
Product :   Filteration, Lubricants & Grease, coolant 

Car, Suv, Tractor, Lcv- Hcv, 2W&3W wheeler , lubricant                

-  Making dealers
          
           Achieving established sales targets. 
           Giving regular feedback and information of our brand performance and competitive activity
           Launching of innovative products for staying in the market.
           Developed and implemented sales plans including dealership promotions
           Reporting to MD Sir and VP sir 
           Reviewing our own sales performance, aiming to meet or exceed targets.
           Co-ordination with dealers
July-2018                                                          


         
                                               AUTOMOTIVE 
Company:  AUTO PINS INDIA LTD 

Brand name : SIROCCO 

Designation:  Regional Sales Manager    

Working Area:  DELHI NCR KOLKATA JHARKHAND BIHAR, U.P 
Product :   Leaf Spring And Assemblies, Rear Axle Shaft, Clutch System  Spring Pin Spring U-Bolts               
-  Making dealers
          
           Achieving established sales targets. 
           Giving regular feedback and information of our brand performance and competitive activity
           Launching of innovative products for staying in the market.
           Developed and implemented sales plans including dealership promotions
           Reporting to MD and AP 
           Reviewing our own sales performance, aiming to meet or exceed targets.
           Co-ordination with dealers
 Sep-2014 to June 2018)      


    





AUTOMOTIVE                                  
Company:   FRIEND’S AUTO LTD. (OEM supplier TATA, Eicher AMW. ACE
Brand name: UNIK

Designation:     Area. Sales Manger
Product      :   Leaf Spring And Assemblies, Rear Axle Shaft, Automotive Fastners P.S components, 

                       U.J Cross, Clutch System, Hanger Shackle Spring Pin Spring Bush, U-Bolts, Jack Rod Break Lining  
Working Area:  DELHI NCR KOLKATA JHARKHAND BIHAR, U.P And M.P
- Achieving established sales targets. 
- Giving regular feedback and information of our brand performance and competitive activity
- Contribution to Local Activities
- Launching of innovative products for staying in the market.
- Prime importance is held by the primary and secondary sales.
- Reporting to MD
- Reviewing our own sales performance, aiming to meet or exceed targets.
- Co-ordination with dealers   
 ( Jan -2012 to Aug 2014)                                                                                       
Company:   NGB AUTOMOTIVE COMPONENT PVT LTD 
 Designation:     Area. Sales Manger
Product      :   Tata parts Break Lining Disk pad & Clutch Facing, Break Shoe  
Working Area  : DELHI NCR KOLKATA JHARKHAND BIHAR, U.P 

- Achieving established sales targets.
- Giving regular feedback and information of our brand performance and competitive activity
- Contribution to Local Activities
- Supervise a team of Sales Officers.
- Responsible for general co-ordination, scheduling of activities and orientation..
- Launching of innovative products for staying in the market.
- Prime importance is held by the primary and secondary sales.
- Reviewing our own sales performance, aiming to meet or exceed targets.
- Co-ordination with dealers
 

Since Feb-2010 to Jan-2012)                                                                                        SOUTH DELHI & NOIDA
Company:   Parle Agro pvt ltd  

Designation:     Sales Executive 

Product      :   Bailley water, Bailley Soda, 
- Presenting the product or service in a structured professional way face to face. 
- Achieving established sales targets.
- Giving regular feedback and information of our brand performance and competitive activity
- Supervise a team of Sales Officers.
- Insuring field discipline. , MIS reports
- Launching of innovative products for staying in the market.
- Placing the products in retail outlets for consumer benefit.
- Prime importance is held by the primary and secondary sales.
- Reporting to RMS

  Recording sales and order information and sending copies to the Area Sales Manager;
- Reviewing our own sales performance, aiming to meet or exceed targets.
- Co-ordination with dealers and retailer
Since Jun 2008 to Jan 2010                                                                        FARIDABAD & SOUTH DELHI
Company: PARAM DAIRY LIMITED.  
Designation: Sales Offices 
Product:  Paneer, Liquid milk, Skimmed milk powder, Dahi,Chhach, Flavoured milk, And Pure Ghee  

Job Profile:

▪ Handling Team- Presenting the product or service in a structured professional way face to face. 
- Achieving established sales targets.
- Giving regular feedback and information of our brand performance and competitive activity
- Launching of innovative products for staying in the market.
- Placing the products in retail outlets for consumer benefit.
- Prime importance is held by the primary and secondary sales.
- Reporting to Area Sales Manager
- Co-ordination with dealers and retailers
Academic Qualification:
▪ Graduation B.com from Gorakhpur University 2009
▪ High School from U.P Board .Gorakhpur 2004
▪ Intermediate from U.P Board .Gorakhpur 2006
Computer Skills:

▪ Diploma
: CIC “Certificate in Computing” from F-TEH
▪ Packages
: MS-office (Word, Excel, and PowerPoint)

Strengths:

▪ Ability to work in a team and individually in the task assigned.
▪ My leadership traits that enable me to motivate my group members.

▪ Hardworking and Ambitious.

Achievements:

▪ Gained experience in product, Sales and account management by working in all mentioned companies

▪ Have experienced handling adverse situation at time crisis.

Goal:
▪ Enhance the profit of the company by making profitable deals.

▪ Maintain punctuality 

Personal Details: 
▪ Date of Birth
: 10th July 1988

▪ Sex
: Male  

▪ Marital Status
: Married 

▪ Hobbies
: Dance, sing a song, Listening Music, etc
▪ Language known
: English, Hindi, Panjabi, Bengoli,
▪ Father’s Name
: Sh. Kapil muni singh

Positive Aspects: Always ready to learn new skills within given time
Date:
Place:

 New Delhi
                    
