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Career Objective

A growth- oriented position in a dynamic organization, which provides opportunities for development and responsibilities to contribute towards organization success.

MANAGING DEALER/DEALER DEVELOPMENT/CHANEL SALES /MARKETING/ DISTRIBUTION /BUSINESS DEVELOPMENT

Offering more than Seven   years of career success across varied industries



PROFILE
· A competent   sales professional with vast exposure across Sales, Strategy Planning, Business Development, Distribution,  Marketing and Product Promotions, forecasting, dealer management in diverse industries. Currently associated with mrf tyre as an area sales manager  at jalandhar looking after half Punjab and j & k. Earlier i was looking after Chandigarh, himachal Pradesh and Ludhiana. 
· Adept in recruitment and development of new channel partners & management of distribution network. Networking with dealers and channel partners, resulting in deeper market penetration

· Demonstrated ability to manage human, financial and material resources towards the achievement of stated objectives, to plan and manage work program me   and to lead, motivate and provide effective guidance to a team of professional and support staff.

· Core Competencies:

· Business Development ( Sales & Marketing ( Brand Management ( Market Penetration ( Channel Management ( Distribution Network Management, development ( forcasting ( Relationship Management ( Operations Management ( Resource Planning (Team Management


· PROFESSIONAL EXPERIENCE

· MRF  LTD.




                                  AUGUST 2010-Till Date
· Handling three depot sales through three territory sales In charge (TSI).
· Dealer handling, dealer development, dealer addition.

· Primarily responsible for the development and execution of sales plans.
· Meeting fleet owners to create demand for the product as well as handling after sales service
· Developing and implementing Marketing Plans with focus on planning for product launch in coordination with the production team; overseeing other Promotional activities.
· Implementing pre and post marketing activities for successful launch of new products.
· Organising sales promotional activities such as dealers meet, campaigns, & customer loyalty programmes as part of brand building to expand market reach.
· Ensuring effective Merchandising and Display to enhance product visibility and drive business volumes to achieve organisational goals.
· Enabling business growth by developing and managing a network of  dealers across assigned territories.
· Interfacing with Individuals / Customers for ascertaining requirements, making presentations and delivering need based product solutions.
· Monitoring individual & Team performance and Ensuring high level of knowledge and compliance across the team through constant grooming, training.
Reporting To: Regional Sales Manager And District Manager
PREVIOUS WORK ASSIGNMENTS

DAINIK BHASKAR





AUGUST 08-JULY’10
DISTRICT MARKETING MANAGER


· Looking after ambala
· Handing team of three sales executives.
· Generating business through space selling (advertisement)
Education Qualification

Professional Qualification:-

MBA (2006-2008) from tilak raj chadha institute of management and technology affiliated to kurukshetra   university in marketing.
Educational Qualifications:-

	Year
	Institute
	Examination/Specialization

	2005
	Dyal singh college,

karnal
	B.A


	2002
	Khalsa Sr. Sec.School,

karnal
	Senior Secondary

(COMMERCE)

	2000
	Doon public school
karnal
	matriculation


Language known       English, Hindi, Punjabi,.

                                                                                                                       
