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                                                              Carrier Objective

To Secure a Position as a Public Relation/Marketing Professional in Order to Utilize my Administrative, Marketing and Inter Personal Skills with Accuracy and Efficiency  while Maintaining a Motivated, Productive and Goal Oriented Environment for the Entire Professional Team on Board while Maintaining 

					Academic Qualification

.BE-(Electronic and Tele CommunicationEngg)-Karnataka Open University -2013(74%)
.Diploma in Electronic and Tele CommunicationEngg-Sriram Polytechnic College -2004(70%)
.SSLC from ST Marys boys High Secondary School-(55%)


                                                           Relationship Skills

· Team Management
· Customer Focused
· Target & Deadlines
· Problem Solving
· Delivery Adherence

Professional Experience:

Redema Private Limited:(April-2004 to May-2005)

Contribution:
· Control Panel Wiring, Machine Wiring and Trouble Suiting in Special Purpose Machine.
· Purchase handling


[bookmark: _GoBack]Lucas-TVS Private Limited(June-2005 to Jan-19)

Contribution:
· Maintaining the Internal Sales Value for the Day
· Taking care of All India Two wheller Sales  
· Having Experience in Warehouse Management
· Maintain Current Stock Level through Monthly Inventory.
· Billing Invoice for Dispatching of Material to Customer End.
· Inbound &Outbound, Logistics Operation, Transportation Planning
· Pro-Efficiency in using Enterprises application(LEAPS)
· Done Monthly Inventory to resolve the Stock Mismatch
· Data Management  & File Management for Deming Audit,TQM,TPM,5S Audit
· Maintaining the Internal Sales Value and also Follow the Customer for Order to Meet the Target
· Following the Customer Pending Order with Internally from Plant 
· Coordinate with our Internally Plants to  Follow the Material as per  Customer Order 
· Resolving the issue in Supply of Material in Production line
· Taking Responsibilities to Decrease the Customer Order
· Taking Care of CDC inwards of Goods as per SOP
· Invoicing of Material as per Transport plan of the day
· Customer Complaint handling then provide the Correct Solution
· Keep Good Relationship with our Filed Officer and Customer (LIS and TVS Groups) to meet the Target
· Planning for ALL India Marketing Storming Activity
· Taking  Care of All India Two Wheeler Sales 
· Taking Care of Plant Material Planning, Supply Chain Management for Plant Production for Aftermarket  Production Planning.

Kontact Consortium India Pvt Ltd(Feb-19)

Contribution:
                     Taking Care of All India Railway Requirements of Marketing & Purchase 
· Invoicing of Material as per Transport plan of the day
· Taking Care of CDC inwards of Goods as per SOP
· Inbound &Outbound, Logistics Operation, Transportation Planning
· Done Monthly Inventory to resolve the Stock Mismatch




                                                          Personal Profile


Name:     C.Kamal
Father Name:S.Chezhiyan
D.O.B:03-10-1985
Married Status:Married
Religion:Hindu
Nationality:Indian
Language known:English/Tamil
Address:No:16,SelvaPerumbalKoil Street Otteri Chennai-12

Declaration:
	
	I Hereby declare that above information is correct and true to the best of My Knowledge and belief


								

									C.Kamal







					




