VARUN PRATAP SINGH
Contact: +91-9793476397
Email: varunpratap2008@gmail.com 

In quest of challenging opportunities in Sales & Marketing that offers me challenging opportunities to explore & outshine in the field of Sales, while accomplishing personal, professional as well as organizational goals with a leading organization.

LATEST EMPLOYER

Organization		:	THE GUARDIANS
Location			:	Mumbai
Nature of Business	:	Real Estate Advisory Firm
Designation		:	Sales Manager
Joining Date		:	December, 2019
Job Responsibilities: 

SALES & MARKETING 

· Key projects handled: Mahavir Spring, Damji Shamji Shah Group, Thane West 
· Direct Sales & Channel Sales Management.
· Lead generation through various Channel Partners.
· Corporate tie ups and presentation about project details.
· Proposing & implementing sales promotion activities for the project.
· Participating in negotiations & bringing deals to a closure.

PREVIOUS EMPLOYER

	Organization
	KIRAN ENTERPRISES
	ATLANTA LIMITED

	Location
	Mumbai
	Mumbai

	Nature of Business
	Real Estate Consultant
	Real Estate Developer & Builder

	Designation
	Free Lancer
	Assistant Manager Sales & Marketing

	Joining Date
	September, 2018
	February, 2013

	Resignation Date
	December, 2019
	September, 2018  



 Job Responsibilities: 

SALES & MARKETING 

· Key projects handled: Atlanta Enclave, ABT Apartment & Shrikant Studio Cembers. 
· Direct Sales & Channel Sales Management.
· Lead generation through various vertical i.e. Property Expo, Print Media Advertisement, Social Media Advertisement, Mass Media Advertisement, Mobile Van Advertisement, Pamphlet Distribution, Hoardings, SMS & Emailers Campaigning etc.
· Generating maximum revenues and achievement of overall AOP targets. Managing team and different verticals i.e. Channel Partner, Corporate & NRI etc. Driving sales through these verticals in sustenance as well as launch phases for the site.
· Participated in 3 launches and key vertical head positions for the company and driven revenues of more than 200 cr. over a period of 5.7 years. Specializing in market activation, competition study and analysis, sales strategy in various regions in and around Mumbai and Thane, specializing in current market, building new teams and penetration in market through mass or niche strategy depending on the product category and location. 
· Corporate tie ups and presentation about project details.
· Proposing & implementing sales promotion activities for the project.
· Handling Legal & Financial support to customers i.e. Agreement Execution, issue Builder NOC Letter & liaising with various financial institutions for Housing Loan. 
· Keeping all client records up to date and accurate by maintaining client MIS.

Organization		:	INVESTORS-CLINIC INFRATECH PVT. LTD.
Location			:	Mumbai
Nature of Business	:	Real Estate Consultant
Designation		:	Senior Business Development Executive 
Joining Date		:	May, 2010
Resignation Date		:	January, 2013 

[bookmark: _GoBack]Educational Qualification:
	Sr.
	Qualification
	University/Board
	Passing Year
	Subject

	1
	MBA/PGDM
	Bhavan SIET Institute Of Management, Bangalore
	2010
	Marketing Management

	2
	Bachelor in Commerce
	CSJM University, Kanpur
	2008
	Commerce

	3
	Intermediate
	Uttar Pradesh Board
	2005
	Physics, Chemistry, Math

	4
	High School
	Uttar Pradesh Board
	2003
	Physics, Chemistry, Math



PERSONAL DOSSIER
Date of Birth		:	1ST January, 1988
Address		:	E/405, Alura CHS Ltd., Casa Bella Gold, Lodha Palava City, Dombivli (E)


Varun Pratap Singh
