SACHIN ARORA
Contact No.+91 9997322656, +91 8193055556 Email: sachinarorav@gmail.com 
Address: 330 SEC 14, Avas Vikas Colony Sikandra Agra-282007

OBJECTIVE

To obtain a sales position in an esteemed organization, which will provide me the opportunity of using my exceptional selling skills and excellent communication skills to garner profits for the organization. 

PROFILE

· Result-oriented Sales Professional with more than 15 years  of comprehensive experience in the areas of  Channel sales ,Competitive Analysis, Business Development, Client Servicing, and managing people with exposure of North zone
· Exceptionally good convincing power with excellent communication and interpersonal skills. 
· Strong ability to work under pressure and time constraints.  
· Great ability of presentation and dealing with the customers.
· An effective team leader with a demonstrated ability to motivate sales & service teams, enhance performance and contribution levels. 
· Hardworking and a quick learner with interests in traveling and abilities to take challenging assignments.  

	PROFESSIONAL EXPERIENCE

	
Company Name 
	: 	Pricol Engineering Industries Ltd. 

	Designation 	
	:            Regional Manager Sales 

	Duration 	
	:            Sep  18 to till date 

	Territory 	

	: 	Uttar Pradesh.Uttrakhand &Punjab & J&k

	COMPANYPROFILE 



Pricol Engineering  Industries Ltd The company leading Auto component like instrument, cluster, oil pumps, sensors, chain tensioner and alternators, Switchs, Relays, Horns  and wiper blades manufacturer, supplying to oem and replacement market as well globally. 

	
	PRODUCTS
	



Instrument Cluster 
Oil Pump 
All type of Meters 
Chain Tensioner 
Sensors 
Water Pump 
Switches 
Horns 
Wiper Blade 
Alternators and spares 

JOBPROFILE
· Achievement of Primary Targets. 
· Achievement of secondary targets by sales executives. 
· Maintaining good relationship with business partners 
· New Network Development 
· Managing Sales & Service Team 
· Guide channel partners to develop secondary sales/service network 
· Customer Complaint handling to address their issues/ concerns 
· Timely payment collection 
· Achieving and maintaining market share in a highly competitive market. 
· Planning and executing marketing activities 
· Promote and launch new products to the market 
· Commitment to end user, retailers and Wholesaler 
· Budget planning and Handling 
· Develop new Market/ sales opportunities 
· Sales planning in terms of setting targets, devising and carrying out promotional activities 

Company 	: 	Endurance Technologies Ltd 
Designation : 	Area Manager
Duration         :          Dec 17 to Aug 18
Territory 	:        Western Uttar Pradesh & Uttrakhand  
Products        :        Clutch plates,Brake shoes, shock absorber,
                      :      cone sets, connecting rod kits
Description:
· Achievement of Primary Targets. 
· Achievement of secondary targets by sales executives. 
· Maintaining good relationship with business partners 
· New Network Development 
· Managing Sales & Service Team 
· Guide channel partners to develop secondary sales/service network 
· Customer Complaint handling to address their issues/ concerns 
· Timely payment collection 
· Achieving and maintaining market share in a highly competitive market. 
· Planning and executing marketing activities 
· Promote and launch new products to the market 
· Commitment to end user, retailers and Wholesaler 
· Budget planning and Handling 
· Develop new Market/ sales opportunities 
· Sales planning in terms of setting targets, devising and carrying out promotional activities 

Company 	: 	N.R.B Bearings Ltd
Designation : 	Deputy Manager –Sales for aftermarket business
Duration         :          Oct 16 to Nov 17 
Territory 	:        Uttar Pradesh & Uttrakhand 
Products        :      Beraings 
Description:
· Achievement of Primary Targets. 
· Achievement of secondary targets by sales executives. 
· Maintaining good relationship with business partners 
· New Network Development 
· Managing Sales & Service Team 
· Guide channel partners to develop secondary sales/service network 
· Customer Complaint handling to address their issues/ concerns 
· Timely payment collection 
· Achieving and maintaining market share in a highly competitive market. 
· Planning and executing marketing activities 
· Promote and launch new products to the market 
· Commitment to end user, retailers and Wholesaler 
· Budget planning and Handling 
· Develop new Market/ sales opportunities 
· Sales planning in terms of setting targets, devising and carrying out promotional activities 

Company 	: 	MINDA DISTRIBUTION & SERVICES LTD (UNO MINDA)
Designation : 	Deputy Manager –Sales for aftermarket business
Duration         : 	Aug 09 to Aug 16 
Territory 	:         Westurn U.P & Rajasthan 
Products        :       Automotive lights,horns,Switchs.Relays,Side mirrors,ignition                           
                             Locks,cdi,rr units Chain set,wirrings,Blinkers,Battery,Hid 
                      :     kits,centre locks,wire rolls
Description:
· Achievement of Primary Targets. 
· Achievement of secondary targets by sales executives. 
· Maintaining good relationship with business partners 
· New Network Development 
· Managing Sales & Service Team 
· Guide channel partners to develop secondary sales/service network 
· Customer Complaint handling to address their issues/ concerns 
· Timely payment collection 
· Achieving and maintaining market share in a highly competitive market. 
· Planning and executing marketing activities 
· Promote and launch new products to the market 
· Commitment to end user, retailers and Wholesaler 
· Budget planning and Handling 
· Develop new Market/ sales opportunities 
· Sales planning in terms of setting targets, devising and carrying out promotional activities 

Company 	:Benara valve & Submersible  
                            Bush ltd    
Designation : 	Territory sales Incharge 
Duration         : 	May 04 to July 09 
Territory      :         Haryana and Punjab 

Products       : Engine valve & Submersible Bush
     
Description:
· Achievement of Primary & Secondary Targets.  
· Handling distributors 
· Planning and executing marketing activities
· Feedback on competitor’s activities. 
· Promote and launch new products to the market 
· Commitment to end user, retailers and Wholesaler  
· Develop new Market/ sales opportunities 
· Sales planning in terms of setting targets, devising and carrying out promotional activities

	EDUCATIONALQUALIFICATION 
	
	

	EDUCATION 
	YEAR OF PASSING 
	COLLEGE/SCHOOL 
	UNIVERSITY/ BOARD 
	Grade 

	M.B.A 
	2014 
	SIKKIM MANIPAL UNIVERSITY 
	
	Ist 

	B.COM  
	      1998 
	R.B.S COLLEGE AGRA 
	AGRA 
UNIVERSITY 
	IInd 



ACHIEVEMENTS 

· Won OUTSTANDING AWARD for 2015-16 in Minda. 
· Won the title of SHINNING STAR AWARD for 2014-15 in Minda. 
· Won the title of SHINNING STAR AWARD for 2013-14 in Minda. 

PERSONALINFORMATION 

		Father’s Name 
	:                Late Shri Raj Bahadur Singh

		Date of Birth 
	:                1July 1978 

		Sex 		
	:                Male 

		Marital Status 
	:                Married 

		Hobbies 	
	:                Listening to Gazals, surfing on net, reading 

		Self-Assessment 
	:                Go-Getter Attitude, Self-Motivated, Leadership Quality,  

				

Place: Agra 

	                 Friendly, Cordial in nature. 

	        Date: 		
					SACHIN ARORA



