CURRICULUM VITAE

Email id: abhishekkumar392@yahoo.com                                                 Contact No. : +91-9718328392
Seeking sales & marketing assignment with reputed organization where I will be able to utilize my ability to stimulate and motivate a productive sales force to maximize the company’s sales objectives
Synopsis
· A result oriented professional with 10 Years of rich & depth experience in Building Material, Battery, Spare Parts, Lubricants (After Market) in Channel sales, Distribution Management, Network Development
· Currently employed with Atlantic Lubricants & Specialities Pvt Ltd (Motul) as Dy. Area Manager
· Prior worked with Varroc Engineering Private Ltd as Territory Head – Sales (After Market), Exide Industries Ltd. & Cengres Tiles Ltd.
· Geographical exposure such as Western UP, Panipat, Kaithal, Jind, Gurgaon, Faridabad, Ballabgarh

· An effective communicator and have flexible and detail oriented attitude with the ability to interact effectively with the dealers as well as internal team members. 
WORK EXPERIENCE
Organization: Atlantic Lubricants & Specialities Pvt Ltd (Motul)

Location: Western UP (Ghaziabad, Meerut, Moradabad, Bareilly, Bijnor, Muzaffarnagar, Saharanpur, Budaun)
Designation: Dy. Area Manager
Duration: 25th Feb 2016 – till date 
Job Profile: Responsible for Business Development in after market, achieving sales target (in value and volume), Sales Forecasting, Network development, channel management, competition analysis , team management & MIS collection
· Identify and develop network with financially strong and reliable channel partners
· Achieve primary sales and secondary sales target of the area for the product ranges
· Support, Educate and Motivate Sales Team including DSR to achieve the sales volume, provide regular feedback on their performance and motivating, controlling and guiding them
· Day to day coordination with CSP Team & distributors for smooth business flow
· Plan and implement the marketing activities such as Product display at Key retailers, mechanic meet, Dealer meet etc for boost up the sales
· Timely preparation, submission and settlement of all distributor claims/trade schemes/damage stocks/shortage/final settlement etc
· Submission of MIS such as weekly/Monthly report, analysis of competitor activity (Pricing, branding etc)

· Handling OEM’s such as KTM, JAWA, Suzuki and commercial account in assigned territories
Organization: Varroc Engineering Private Ltd.

Location: Western UP (Ghaziabad, Meerut, Saharanpur, Agra, Aligarh, Bareilly)

Designation: Territory Head – Sales (After Market)
Duration: 17th June 2013 – 20th Feb 2016 
· Appointment of Distributor in vacant market as per company norms
· Forecasting monthly, quarterly and annual sales targets and executing them in a given time frame.

· Appoint new retailers by comparative study of market variable such as cost, service etc

· Market Research for assessing competitor’s prices, Key gap areas in territories and other market behaviours and sending it back to RSM

· Ensure timely payment collections, monitor timely submission of statutory documents like road permit, C-forms, balance confirmation etc.
Accomplishments
· Identified and appointed distributors in vacant territory such as Bareilly, Meerut and Ghaziabad
· Instrumental in escalating the sales from an Average of Rs.19 lakhs/ month to Rs.42 lakhs/ month

· Recipient of  Best Territory Head in all over India (3rd Rank in India)

Organization:  Exide Industries Ltd.

Location: Panipat, Kaithal, Jind, Narwana

Designation: Sr. Officer- Sales
Duration: 01st June 2012- 30th May 2013
Job Profile
· Handle primary & secondary sales and monitor stocks at the Dealer Point

· Identify New Retailer in the assigned territories and converted as Humsafar in territory
· Forecast weekly, monthly sales and sales target achievement on weekly and monthly basis 
· Inventory Management, coordination with C & F and ensure timely delivery of goods to the dealers 
Organization:  Cengres Tiles Ltd.

Location: Gurgaon, Manesar, Faridabad, Ballabgarh, Bahadurgarh, Rewari

Designation: Area Sales Executive 

Duration:  June 2010 –May 2012 (2 Year)
Job Profile
· Develop Dealers and Sub dealers for Multi Charge Tiles in assigned territories
· Regular interaction with all major clients like architects, builders and interior Designers 
· To ensure proper product positioning, availability and display full ranges of products at dealers outlet.
PROFESSIONAL QUALIFICATION

· 2 Years Full Time Post Graduate Diploma in Management(PGDM) Specialization in Sales & Marketing from Institute of Productivity & Management, Ghaziabad (2008-10) 
ACADEMIC CREDENTIALS

· First Class B.Sc  from Jai Prakash University, Chapra (2003-06)
· First Class Intermediate (Physics, Chemistry and Math) from B.I.E.C, Patna (2001-03)
· First Class High Secondary from B.S.E.B, Patna (2001)

PERSONAL DOSSIER

· Date of Birth: 25/10/1986 
· Address: F-605, Uninav Heights, Raj Nagar Extension, Ghaziabad
OTHER INFORMATION:

· Current CTC: 10.3 Lakh/PA +Incentive
· Notice Period: 1 Month

Declaration: 

I hereby declare that the above mentioned details are true to the best of my knowledge.
Place:

Date:         
(Abhishek Kumar)
