
RESUME

RajendraS.Dake
Email:rajendra1july@gmail.com Add.:FlatNo.B-605,UnitedArise,B-wing,Backto
Contact:Mob.+91-9767550288. NyatiEvitaSociety,D.N.ParandeRoad,Lohegaon-411047

SeekingachallenginganddynamicpositioninSales&marketingwithagrowingorganizationto
addsomevalueforthebettergrowthandprofitoftheorganizationbymakingeffectiveuseofmy
skills.

AcademicDetails

 M.M.S.(Marketing)FromY.T.I.E.T.,Mumbaiin2010withFirstClass.

 B.Sc.(Physics,Chemistry,Computerscience)FromVivekanandCollege,Aurangabadin2007
withFirstClass.

 H.S.C.FromYogeshwariCollege,Ambejogai,AurangabadBoardin2004withFirstClass.

ProfessionalSynopsis

 9+yearsofprofessionalexperienceinForging&Machiningindustry(Auto-Ancillaries,Oil&

Gas,Agro,Construction&Materialhandling)inareasofRFQdrive&NewBusiness

Development,SalesManagement&Marketingatdifferentlevel.

 CurrentlyassociatedwithBufabIndiaPvt.Ltd.asaAsst.Msnager-Sales&Marketing.

 Responsibletoidentify,develop&maintaingoodrelationswithexisting&newdeveloped

customers.

 Skilledincosting,negotiation,budgeting,scheduling,planning&riskmanagement.

 Possessexcellentcommunication,relationshipmanagementandteambuildingskillswith

dexterityinvariousfields.

CurrentOrganizationalExperience

BufabIndiaPvt.Ltd,Pune(ISO9001CertifiedCompany)

About:BufabInidais100%SubsidiaryofBufabSweden.BUFABisastrongSwedishbrandknown
worldwideforitsquality,serviceandassortment.AleadingManufacturersanddistributorsof
qualityAssuredStainlessSteelGradeFastenersandHighAlloyedFasteners.
Weriseabovetheexpectationsofourdemandingcustomersinseveraldifferentindustrial
segments.Wecatertocustomersegmentsinpower,engineering,furniture,chemical,
pharmaceutical,defence,electronicsandtelecom.

Products:MetalScrews,MetalNutandBolt,SSWashers,Studs,GrubScrewsinGrade8.8,10.9,12.9
andBUMAX(StrongestboltinthWorld)-TrademarkProductandmanymoreproductrange.

CustomersHandled:AlfaLaval,TBKIndia,AQMech,DMRC,ABB,GE,CGPower,Dellneretc.

Duration:SinceOct-18ToTillDateasAsst.Manager-Sales.



KalyaniForgeLtd.,Pune(ISO9001andTS16949CertifiedCompany)

About:KalyaniForgeLtd-locatedintheautomotivehubofPuneisanISOTS16949,ISO14000&
OHSAS–18001certifiedengineeringcompanywithanexpertiseinmetalformingbuiltoverdeep
experience.KFListrustedsupplierofforged,machinedandassembledproductsforavarietyof
customersinindustrieslikeautomotive,construction,powergeneration,marine,railway,and
industrialgoods.OurforgingcapabilitiesincludeHot,WarmandColdForging&In-houseHeat
TreatmentaswellasMachining.

Products:Engine(Connectingrod,HubGear,Camshaft),NozzleRing,Drivelines(Tulip,
Spider),Transmission(Doubleyoke,InnerRace,Outerrace),Chassis(Supportpin),Industrial
(Chainlinks).

CustomersHandled:S.C.Tourbocam(Romania),VTL(UK&USA),Macbrout,UNIVTL,Berco,Indo
Chains,ZFLemforder(Turkey),ZF-India,GnuttiCarlo,Berco,Nexteer,Simpsonetc.

Duration:SinceJune-17ToOct.-18asCellLeader,Marketing&Sales.(Export&Domestic)

1.Achievementsinhandlingexisting& new Businesswhichcontributes25% salesof
company.

2.Evaluationoftechnicalspecification&requirementofcustomers.
3.Workwithresponsiblepricingcounterpartfortechnicalbasisincostcalculationandprice

negotiation.
4.ReceivingPurchaseOrder&Implementation,monitoring,Co-ordinationtodeliverpartsas

perPO.
5.PriceIncreaseProposalsbasedonRMrevision&ECNPriceapprovalsfromOEMs.
6.Settlementofpricerevisions&debitnotes,collectionof“C”forms.
7.TakeupBasepricecorrection,Variablecostincreasesfromcustomerforpartstoimprove

bottomlinetothecompany.
8.Regularlyvisittocustomerstobuildrelationshipatallleveltotheorganizationtomaximise

sales&explorenewbusinessopportunities.
9.Preparingyearlybusinessplan&monitoringitonmonthlybasis.
10.Analysetheproductionplanninginordertothecustomer’sneeds.
11.PaymentCollection,Reconciliation&Supplementary:TrackingReceivablesstatusandon

timecollection.
12.Handlingexportactivitiesrelatedtoexportshipments.

SankalpEngineering&ServicesPvt.Ltd,Pune.

About:Since1996,“Sankalp”isIntegratedForgeshop,Machineshopwithadvancedmachines,

HeatTreatmentandInHouseTestingFacilityandit’san“ONESTOPSOLUTION”for

requirementstothecustomer&havingcertificationssuchasISO9001:2008,ISO14001:2004,

BSOHSAS18001:2007&API5CT,6A,20B,20C.

Products:OCTGComponents,GateValve,UnionHammer,Ballvalve,Gate,stem,Body,Bonnet,API

CloseDie&opendiecustomiseProducts,AutoComponents,Forging&Machiningcomponents.



Customershandled:Cameron,NOV(T-3Energy),ForbesMarshall,GhatgePatilIndustries,Oliver
valve,ShreerajIndustries,Valvetechnology,Taylorvalve,VulcanTechnologies,TakshiAuto&
Manson.

Duration:Apr-16toMay-17-Sr.MarketingExecutive.(Domestic-BusinessDevelopment)&Oct-11
toOct-14-Sr.MarketingExecutive.(Export&Domestic).

KohinoorPrecision&ComponentsPvt.Ltd,Pune.

Products:IdlerGear,Spindle,TracRod,SteeringLever,Automotivesparepart,Customiseclosedie

Forging&Machiningcomponents.

Customers:FlashElectronics,PremierSeals,JagdambaAutocomponents,WeberHydraulicsetc.

Duration:Oct-14toApr-16-Sr.BusinessDevelopmentManager.

EthixPowerCorporation-Pune(ISO9001-2008CertifiedCompany)

Products:IT-TubularBatteriesforInverters/UPS.

Customers:WholesaleDealers,Distributors,SMEOrganizations&Retailers.

Duration:Jan-10toOct-11-BusinessDevelopmentManager.(Pune-Region).

KeyResponsibilitiesoverallperiod:

 Preparation&monitoringofannualbusinessplan.

 Responsibleforidentify&developpotentialmarket,contactingcustomersthroughinternet

research,businessdirectories,businessexhibition,emails,telephone,referencesetc.

 ContactingPotential&existingcustomersgivecompanypresentations&generateRFQ’sby

understandingcustomerrequirements.

 RFQhandling,Quotesubmission,negotiationandgetpurchaseorder.

 Preparebusinessplan/strategiesaspermanagementsetgoals.

 Getmonthly/quarterlyschedulesfromcustomers&getexecutedasperdeliveryplan.

 RetainexistingcustomerbyeffectiveimplementationofCRMinordertogetregular

schedule&newbusinessenquiries.

 Resolvingcomplaintsrelatingtoqualityandsupplieswithhelpofqualityteam.Present

reportstomanagementinweekly/monthlyreviewmeetings.

 Updatetomanagementaboutmarkettrends,opportunities&Competitorsinformationetc.

 Cordialrelationshipwithinter-departmentpeopleandcustomers.

 PaymentCollection,Reconciliation&Supplementary:TrackingReceivablesstatusandon
timecollection.



Highlights:

Successfullyhandlingnew&existingcustomerswhichcontributing25%overallsalesofcompany.

CFTMember.

HandledExportcustomersmorethan5years.

MajorachievementinreceivingBestsupplierawardforcontinualimprovementfromMHI-VST

customerwithinoneyearofSpan.

TechnicalSkills

HandsonexperienceonSAPSDmodule.
MS-CIT(Word,Excel,PowerPointetc.)&Internetapplications.

SkillsandInterests

Goodbusinesssense.
Self-motivated&self-starter.
Positiveattitude.
TeamPlayer.
Flexibility,Adaptability

PersonalInformation

Address : UnitedArise,,Lohegaon-411047

DateofBirth : 1stJuly1985

Nationality : Indian

MaritalStatus : Married.

Gender : Male

Languages : English,Hindi,Marathi.

Hobbies : PlayingCricket&Listeningtomusic.

Declaration

Iherebydeclarethatabovementionedinformationiscorrecttothebestofmyknowledge.

Date:---------------------

Place:Pune. RajendraDakes


