

PRATEEK PATHAK





Academic Qualifications:


MBA (2009-11) from International Management Institute, Delhi


Dual Specialization:


Sales & Marketing


Operations


BE(Hons.) (2005-09) from Government Engineering College, Bhopal


Electronics & Communications


+ Diploma/Certifications:


Diploma in International Trade (Certified by Indian Institute of Materials Management) – June’2012


Certificate in Project Management (Certified by International Project Management Association)–Feb’ 2011





Languages:


Spanish 


English & Hindi





Skills:


Good listener.


Networking.


Self-Driven & Target Oriented


Highly Mobile & Easy adaptability to changing environment.


People Management





Interests:


Travelling


Music


Playing TT & Volleyball





Personal details:


Date of Birth:11.10.1987


Sex: Male


Marital Status: Married








Contact Details:


Address: 1st Floor, 5/17, Sarvapriya Vihar, Hauz Khas, South Delhi - 110016


Mob: +91-8447764549 


Email: � HYPERLINK "mailto:prateek.imi@gmail.com" �prateek.imi@gmail.com�








INTERNATIONAL SALES PROFESSIONAL


Highly Motivated Professional with sound personality traits of an Activator & Focus with 8 years of work experience in the field of International Business Development across different continents: Latin America, Asia, Africa & Eastern Europe





Proficient in:


Generating volume business along with developing long term sustainable business models in various countries for different product categories.


High customer engagement, successfully implementing effective branding/marketing activities & development of suitable channel for the distribution in each country.


Strategic planning & execution of new business development activities with regular physical presence in various international markets with sound product knowledge.


In-depth continuous analysis of market data, competition mapping and to logically present it to the clients for quick & reliable (fact-based) decision making.


Initiating & Managing business in multiple international territories independently.


	


PROFESSIONAL EXPERIENCE: 


April’17 – Till Date: Presently General Manager (International Business)


April’16 – March’17: As Sr. Manager (International Business)


April’15 – March’16: As Manager (International Business)


Company Name: Eastman Auto & Power Ltd. (Web: � HYPERLINK "http://www.eastmanautogroup.com" �www.eastmanautogroup.com�) – Part of Eastman Group


Products Handled at present: Primarily Motorcycle Tyres & Tubes along with Motorcycle Spare parts, Batteries & complete motorcycle unit.


To develop new business by introducing flagship brands of the company in different product segments to the potential importers/distributors in various LAC countries & establishment of the appropriate long-term channel. 


Scaling up of business with existing key accounts in LAC region & driving various branding & marketing activities to strengthen brand image. 


Continuous & in-depth study of latest market information, competition mapping, new product development and generation of new strategies to increase businesses of various flagship brands in different product segments.


Key Achievements: 


Best Sales person for 2 times in past 3 years (FY 17-18 & 15-16) & promoted for consecutive 3 years due to exceptional performance.


Helped the company to become one of the top-3 exporters (by value) in 2-wheeler parts in various LAC countries within a span of 3 years


Awarded the “Tyre King” & “Tube King” award multiple times for generating highest volume business in a single quarter. 





June’12 – March’15: As Assistant Manager (International Business)


Company Name: Kaybee Group (Web: � HYPERLINK "http://www.grupokaybee.com" �www.grupokaybee.com�) 


Products Handled: Tyres (TBR, PCR, OTR & 2-Wheeler) & Coated Steel.


Strategy formulation and conducted market research to identify & effectively approach new untapped international markets (CIS, Asia & S. Africa).


Developed Business from scratch by establishing strong relationship with clients.  


Managed the supplier base in China/India for tyres along with NPD.





May’11 – May’12: As Junior Sales Manager (International Business) 


Company Name: JSW Steel Ltd., Mumbai (Web: � HYPERLINK "http://www.jsw.in" �www.jsw.in�) 


Export Sales in coordination with Traders, Distributors & End Customers.


Customer Relationship Management, SCM (factory coordination), Documentation, Economic Research, Logistics & Trade Finance.





INTERNSHIP PROJECTS (During MBA): 


Company – Lotto (Retail Sector) - Sep’10: Conceptualization of a comprehensive online marketing campaign primarily targeting entire youth generation of India


Company – iMarketing Advantage (IT Sector) – Jan’10 to Apr’10: Business Development for Microsoft Live@Edu platform in India











