C U R R I C U L U M - V I T A E

                   B-67, Gali No. 9, 2nd floor                       
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                   Mobile: 9968211936 (pre.)

 PANKAJ KUMAR                                                                              E-mail: kumar.pankaj2922@gmail.com


 

OBJECTIVE:
· To seek a responsible position as a professional in leading company where my knowledge, contributes to the achievement of organizational goals along with my personal career and individual growth.
TECHNICAL QUALIFICATION:
· Diploma in Mechanical Engineering from Bangalore Technical Board Karnataka.
COMPUTER KNOWLEDGE: 

· MS-DOS, C Language, Auto CAD, MS office.
PROJECT UNDERTAKEN:
· Design, Construction and development of WOOD CUTTING MACHNE.

ACADEMIC QUALIFICATION:
· Passed High School Examination from Bihar Board with 67.7% marks.

· Passed Intermediate (Science) Securing 66.7% marks from Bihar Intermediate Council, Patna.

EXPERIENCE:
· Worked with M/s Evershine Enterprises as Customer Support Engineer in marketing of SHELL Lubricants from Sep. 2001 to May 2006.

· Worked with SKF India Ltd. As a Customer Technical Support Engineer from June 2006 to Jun 2008.
· Worked with UBC Bearings India Pvt. Ltd.  As a Territory Manager of Delhi/NCR, U.P, Uttaranchal, Bihar, Rajasthan and M.P. From July 2008 to Jan 2010.
· Worked with FKL India Pvt. Ltd. As a Territory Sales Manager (Sales and Marketing) of North and West India, From Feb 2010 to May 2011.
· Worked with Jital Bearings Pvt. Ltd. (For SPZ Group Russia) Mumbai, As a Regional Sales Manager (North & East) from May 2011 to 31st August-2013.
· Worked with NACHI KG Technology India Pvt. Ltd. As Assistant Manager (Sales and Marketing) A/M all India, From September 2013 to 30th September 2016. (Company separated)
· After separation of NACHI and KG transfer in KG Technologies India Pvt. Ltd.,  And working with KG Technologies India Pvt. Ltd. As a Deputy Manager (Sales and Marketing) A/M and Industrial all India, From October 2016 to till date.
WORK PROFILE:
· Worked with Evershine Enterprises as a Customer Support Engineer. To sale the Shell Lubricants and give a technical support in Heavy Engineering Industry, Textile, Automobile, Pherma, Food, Injection molding unit and paint Industry etc.

· Worked with SKF India Ltd. as Customer Technical Support Engineer to provide presentation and live demostratration of all SKF bearings, application engineering for R.C.F.A, quality maintenance practice of SKF maintenance product, selection of lubricants,  bearing condition monitoring product for monitoring the condition of the critical machine, and health of the machine bearing and quality practice of for cold mounting, hot mounting, dismounting of all type of bearing whether mechanical method or oil injection method …etc ,to provide technical support  , also   provided the selection of bearing to end user. technical support and sale high value product in Cement Industry, Textile Industry, Pherma, food, Power plant, Sugar Industry, Heavy Engineering units, Automobile and Paint Industry in Northern India.
· Worked with UBC Bearings India Pvt. Ltd.  As a Territory Manager (North) to handle dealer network, OEMs, and Steel rolling mills bearings and direct customer. Also give the Technical Support, Customer end and dealer end, Presentation on Bearings, Mounting and dismounting, Lubrication, Etc. In different industry like Power, Sugar, Steel, Cement, Automobile and Paper etc.
· Worked with FKL India Pvt. Ltd. As a Territory Sales Manager (North/west) to handle dealer network, OEMs of steel plant, Rolling mills, Cement plant, Sponge iron and stone crusher) , Also handle consultants of steel, Cement Industry and sponge iron, Non standard Bearings and direct customer of Steel Plants, Steel rolling mills and cement plants. Also give the technical support, customer end and dealer end, presentation on bearings, mounting and dismounting, lubrication, Etc. In different industry like Steel, Paper, Rolling, Cement and Crusher, etc.
· Worked with Jittal bearings Pvt. Ltd. (For SPZ Group Russia) As a Regional Sales Manager (North & East), we are deals in SPZ Russia Make Bearing. Handle dealer network and SalesTeam, OEMs of steel plant, Rolling mills, Cement plant, Power, Sugar,Sponge iron and stone crusher) , Also handle consultants of steel, Cement Power,Sugar Industry and sponge iron, Non- standard bearings and direct customer of Steel Plants, Steel rolling mills,Power plant,Sugar  and cement plants. Also give the technical support, customer end and dealer end, presentation on bearings, mounting and dismounting, lubrication, Etc. In different industry like Steel, Paper, Rolling, Cement and Crusher, etc.
· Worked with NACHI KG Technology India Pvt. Ltd. As Assistant Sales Manager (All India A/M industrial sales, OEM’s customer development and consultant business development). Handle existing dealer network in pan India basis, develop and appoint new distributor and dealer in different industrial pocket and location in all India basis, properly monitor and maintain the sales performance, revenue generations and personal relation. Properly monitor competitor activity and market updates. Handel Sales team and liaison agent network, Govt. Organization business , OEMs of (steel plant, Rolling mills, Cement plant, Power, Sugar, Sponge iron and stone crusher) , Also handle consultants network of ( steel, Cement Power, Sugar Industry and sponge iron) , Nonstandard Bearings and direct customer of Steel Plants, Steel rolling mills, Power plant, Sugar  and cement plants.  Provide all type of support to dealer/distributor and his customer end. 
Handel warehouse development and logistic development also. 
· Working with KG Technologies India Pvt. Ltd. As a Deputy Sales Manager, we are deals in KG Make Bearings, Handle Existing dealer network in pan India basis, develop and appoint new distributor and dealer in different industrial pocket and location in all India basis, properly monitor and maintain the sales performance, revenue generations and relation with Channel partner and customers. Properly monitor competitor activity and market updates. Handle sales team, OEMs of steel Rolling mills, Sponge iron and stone crusher.
AREA OF EXPOSURE:
· INDUSTRIAL SALES & MARKETING

· Managing sales activities and accountable for increasing sales activities.

· Implementing marketing strategies to build consumer preference and drive volumes.

· Overseeing operations to improvise existing products based on marker and trend & requirement.
· Build brand focus in conjunction with operational requirement and ensure maximum brand visibility.

· BUSINESS DEVELOPMENT

· Identify customers, mapping their requirements and there designs of proposals and conducting techno commercial presentation for new business development.

· Managing activities pertaining to negotiating/finalization of orders.

· Analyzing market requirement and communicate the same to my H.O. for next projection.

· Monitoring & formulating the strategies for competitor activities.
· KEY ACCOUNT MANAGEMENT 

· Developing relationship with key decision makers in target organizations for businesses development.

· Identify prospective clients from various sectors & generate business from existing achieve targets.

· Evolving market segmentation & Penetration strategies to achieve target.

STRENGTH:

· Ability to communicate effectively in order to exchange ideas and information with the people of different levels.

· Interested in being a member of a very structured, systematic and progressive team.

· Technically sound, hard working, Sincere and good grasping power.

· Ability to work independently.

· Highly self confident and motivated person. 

PERSONAL DETAILS                                                                

Name



:
Pankaj Kumar 

Father’s Name

:
Shri Raghwendra Sharma

Date of Birth

            :
14th Nov. 1978

Marital Status                       :
Married 
Nationality 

            :
Indian

Religion 


:
Hindu

Languages Known 
            :
Hindi & English

Salary Expected    
            :
Negotiable

Date:-
Place: Delhi 
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